
Lecture 3: Translating Commercial 

Contracts and Agreements 
I. Recap and Introduction 

Lecture Two covered administrative correspondence — its types, structure, and standard formulas. This lecture turns 

to a more technically demanding text type: commercial contracts and agreements. Contracts combine legal precision 

with commercial terminology, and even minor translation errors can carry serious legal and financial consequences. 

By the end of this lecture, students should be able to identify the standard components of a commercial contract, 

recognize key legal-commercial terminology, and apply translation techniques suited to this highly formulaic and 

binding text type. 

 

II. What Is a Commercial Contract? 

A commercial contract (عقد تجاري) is a legally binding agreement between two or more parties that defines their rights, 

obligations, and the terms governing a business transaction. Contracts are among the most formulaic of all legal text 

types, relying on standardized clauses, precise definitions, and consistent terminology. 

 

Common Types of Commercial Contracts 

● Sale and Purchase Agreements (عقود البيع والشراء) 

● Distribution and Agency Agreements (عقود التوزيع والوكالة التجارية) 

● Service Agreements (عقود الخدمات) 

● Employment Contracts (عقود العمل) 

● Non-Disclosure Agreements / NDAs (اتفاقيات عدم الإفصاح) 

● Joint Venture Agreements (عقود المشاريع المشتركة) 

● Lease Agreements (عقود الإيجار التجاري) 

 

III. Standard Structural Elements of a Contract 

Despite variation by contract type, most commercial contracts share a common architecture. Recognizing these 

elements helps the translator anticipate content and maintain consistent structure in the target text. 

1. Title (العنوان): identifies the type of contract, e.g., 'Sale and Purchase Agreement'. 

2. Preamble / Recitals (الحيثيات  /  identifies the parties and states the background and purpose of the :(الديباجة 

agreement, often beginning with 'Whereas...'. 

3. Definitions Clause (تعريف المصطلحات): defines key terms used throughout the contract to avoid ambiguity. 

4. Operative Clauses ( البنود التنفيذية): the substantive terms — obligations, payment terms, delivery, duration, etc. 

5. Representations and Warranties (الإقرارات والضمانات): statements of fact each party guarantees to be true. 

6. Termination Clause (شرط الإنهاء): conditions under which the contract may be terminated. 

7. Governing Law and Jurisdiction (القانون الواجب التطبيق والاختصاص القضائي): specifies which country's law applies 

and where disputes will be resolved. 

8. Signature Block (التوقيعات): names, titles, and signatures of authorized representatives, with the date. 

 

 

 



IV. Key Legal-Commercial Terminology 

English Term Arabic Equivalent Notes 

Party / Parties  الطرف / الأطراف The individuals or entities bound by the 

contract 

Whereas  حيث إن / لما كان Formal recital opener; no direct one-word 

equivalent 

Hereinafter referred to as يشار إليه فيما يلي ب ـ Used when introducing a defined short name 

Shall يجب / يلتزم ب ـ Expresses binding obligation, not simple future 

tense 

Terms and Conditions  الشروط والأحكام Standard fixed pairing 

Effective Date  تاريخ النفاذ / تاريخ السريان Date the contract becomes legally effective 

Breach of Contract الإخلال بالعقد Failure to perform a contractual obligation 

Force Majeure  القوة القاهرة Unforeseeable circumstances excusing non-

performance 

Indemnify / Indemnification  التعويض / التعهد بالتعويض Compensating for loss or damage 

Governing Law  القانون الواجب التطبيق The legal system governing interpretation of the 

contract 

Arbitration  التحكيم Dispute resolution outside the courts 

Null and Void  لاغٍ وباطل Common legal doublet; usually kept as a 

doublet in Arabic too 

 

V. Characteristic Features of Contract Language 

In English 

● Frequent use of 'shall' to express binding obligation. 

● Legal doublets and triplets: 'null and void', 'terms and conditions', 'rights, title, and interest'. 

● Long, complex sentences with multiple subordinate clauses and conditions. 

● Nominalization: using nouns instead of verbs (e.g., 'termination' instead of 'to terminate'). 

● Capitalized defined terms (e.g., 'the Agreement', 'the Parties', 'the Effective Date'). 

 

In Arabic 

● Use of formal legal registers and Classical Arabic structures (الفصحى القانونية). 

● Conditional structures using إذا / في حال / في حالة to mirror English conditional clauses. 

● Retaining capitalized defined terms conceptually by consistently using the same Arabic term throughout for 

a given English defined term. 

● Preference for parallel structure and clear enumeration (البنود المرقمة) over long embedded clauses. 

 

VI. Translation Techniques for Contracts 

1. Terminology consistency above all: once an English term is matched to an Arabic equivalent, that same 

equivalent must be used every time the term appears in the document — inconsistency in legal texts can create 

ambiguity with real consequences. 

2. Preserve defined terms: if a term is capitalized and defined in the source ('the Supplier'), ensure the same 

consistent Arabic term is used wherever it recurs. 

3. Translate 'shall' as obligation, not future tense: use يلتزم / يجب على / على الطرف أن, not simply the Arabic future 

marker. 

4. Handle legal doublets appropriately: some doublets should be preserved as doublets in Arabic (لاغٍ وباطل), 

while others can be rendered with a single accurate term if a doublet would sound redundant. 

5. Break down long sentences: English contract sentences are often very long; in Arabic, it is often clearer to 

split them into shorter, well-punctuated clauses while preserving all conditions and legal force. 



6. Do not paraphrase legal effect: precision takes priority over elegance — the translator must never soften, 

omit, or interpretively expand an obligation, right, or condition. 

7. Cross-check numbers, dates, and cross-references: clause numbers, monetary amounts, and cross-references 

to other clauses must match exactly between source and target. 

 

VII. Common Pitfalls to Avoid 

1. Translating 'shall' inconsistently — sometimes as obligation, sometimes as simple future — which weakens 

the binding force of the clause. 

2. Using different Arabic terms for the same defined English term in different parts of the contract. 

3. Literal translation of legal doublets that produces awkward or meaningless repetition in Arabic. 

4. Losing conditional nuance when breaking up long sentences (e.g., dropping an 'unless' or 'provided that' 

condition). 

5. Mistranslating 'Party' as a social gathering rather than a contracting party — a classic false-friend error for 

early learners. 

 

VIII. Worked Example 

Source Text (English) 

“This Agreement is made and entered into as of the Effective Date by and between ABC Trading Co. (hereinafter 

referred to as the ‘Supplier’) and XYZ Distribution LLC (hereinafter referred to as the ‘Distributor’). The Supplier 

shall deliver the Products to the Distributor within thirty (30) days of receipt of a Purchase Order. Should the Supplier 

fail to deliver within the agreed period, this Agreement shall become null and void, unless otherwise agreed in writing 

by both Parties.” 

 

Target Text (Arabic) 

للتوزيع ذ.م.م )ويشار إليها   XYZ للتجارة )ويشار إليها فيما يلي بـ “المورّد”( وشركة ABC أبُرم هذا العقد واعتمُد اعتباراً من تاريخ النفاذ بين شركة

( يوماً من تاريخ استلام أمر الشراء. وفي حال إخفاق المورّد في 30فيما يلي بـ “الموزّع”(. يلتزم المورّد بتسليم المنتجات إلى الموزّع خلال ثلاثين )

 .بياً على خلاف ذلكالتسليم خلال المدة المتفق عليها، يعُدّ هذا العقد لاغياً وباطلاً، ما لم يتفق الطرفان كتا

Note the consistent rendering of defined terms (‘Supplier’ → المورّد, ‘Distributor’ → الموزّع), the obligation-based 

translation of ‘shall’, and the preserved legal doublet ‘null and void’ → ً
 
ً لاغيا

 
وباطل . 

 

IX. In-Class / Homework Exercise 

Translate the following contract clause from English into Arabic, paying close attention to defined terms, the 

obligatory force of 'shall', and consistent terminology: 

“The Buyer shall pay the total Contract Price within fifteen (15) days from the date of the invoice. In the event of late 

payment, the Buyer shall be liable for interest at a rate of two percent (2%) per month on the outstanding amount, 

calculated from the due date until full payment is received.” 

 

X. Steps for Next Session 

1. Review of the homework exercise and discussion of terminology choices. 

2. Introduction to fundamental financial and accounting terminology. 

3. Translating invoices, purchase orders, and financial statements. 

 

 



XI. Lecture Summary 

This lecture introduced commercial contracts as a highly formulaic and legally binding text type. We examined the 

standard structural elements of a contract, key legal-commercial terminology, and the distinctive linguistic features of 

contract language in both English and Arabic. We emphasized translation techniques centered on terminological 

consistency, accurate rendering of obligation ('shall'), and preservation of legal force, alongside common pitfalls to 

avoid. The worked example and exercise applied these principles to authentic contractual language. 

(End of Lecture Three) 


